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TFT7 |8k 3tAISHZ Consul-Training
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Business Model Innovation Work Shop
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Consul-Training 9 & : Curriculum
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Consul-Training £ : Curriculum
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Consul-Training

HIHZ - Cyrriculum

Master Plan
= « A9 |ssues SjHSoZ M A}quol 7|ost1, Biz Perspective2t EH[sHZ HES #A=
- M HE7IE M2| Potential T4 &
ol At HH| »3~5F1EH2E 109 7 B L4(HH| 504F)
ik « 15 100H2 AHZA $E02 Hat 84
wqag Y | WAy | WAEM | wemza | A uot B2 | g mas
g% Chac =238 =20 2 7ju aLE]a o3 S SEC S
nl T d
= ERJ% 28 M1 M2 M3 M5 M8 ‘ M9 l M10 11
USRI SHARS CIXtel U Myt A U MEE = 8% 24 AA
Trainning Program Structure
HHEE Y | e
23| 23]
Kick Ty
= 3 Off |108] ] x5
1z (2 ugg \_/ spzer ¢E
= QlAl) e o}2ke| 0
= = - % 0| HET} U
HIF X EHEE 15

23/76



5 W
o OF
(@]
g Ho (&
B0 ~ %Hll > _||H._2
o 20 W [
= ol
B :
| (2 M__” m»h
E  ER =
._.J.H, oF W Wo -
n A
H—O' A
© \ / =
K g Er
ol < | 55
H0 L & "3
il m | | =
<! 0 Slal [ e
ol ofl - N TR
50 P o E Do
R & x| = i £
g | = e
Ol il % 3 1 ] ﬁ
M_m i £ L] 2 3
e =0 3T
B 1o OH i 2%
o'l E S :
o _________ T.m.o ud 'S
A___...ﬂo 1
o ¥ Sk
il €5
mE
m“ __AO
;
—n X
= wwa_ o
M 3 of
. _-_I |
2 :
2 Wy » < m Y
30 RO /|aﬂmML
Ok Mﬂ
Wo o = u
ol & <0 l 2o
2 N i

7 W 10

-121 -



Theme MA

1712} =7| Mefatxd| 2HE floll Big Y(KPI)E Break Down 510 FZ1 & AH| S A2 SRE
| ti2} E|0lS 7126101 2Yat. (MARE A, 7ISFAMY..)

| Elop M

LhO| i .
=3 \ 'y yo'd Y

21} Q\

EVA

I
>
Nt

Y

2| Rl /XL 74 A
Q Theme

T2 B8 H Al

-122 -



